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• This document has been prepared by Global Dominion Access, S.A. ("Dominion"), and is for information purposes only. No reliance may or should be placed for any
purposes whatsoever on the information contained in this document or on its completeness, accuracy or fairness. This document and the information contained herein
are strictly confidential and are being shown to you solely for your information. The information may not be copied, distributed, reproduced or passed on, directly or
indirectly, in whole or in part, or disclosed by any recipient, to any other person (whether within or outside such person's organization or firm) or published in whole or
in part, for any purpose or under any circumstances.

• This document is an advertisement and not a prospectus for the purposes of applicable measures implementing EU Directive 2003/71/EC (such Directive, together with
any applicable implementing measures in the relevant home Member State under such Directive, the "Prospectus Directive") and as such does not constitute or form
part of any offer to sell or issue or invitation to purchase or subscribe for, or any solicitation of any offer to purchase or subscribe for, any securities of Dominion or
any of its affiliates or subsidiaries, nor shall it or any part of it nor the fact of its distribution form the basis of, or be relied on in connection with, any contract or
investment decision. Investors should not subscribe for or purchase any securities referred to in this advertisement except on the basis of the information contained in
any prospectus eventually published in accordance with the Prospectus Directive. The information and opinions contained in this document are provided as at the date
of the document and are subject to change.

• This document is not an offer of securities for sale in the United States, Australia, Canada or Japan. The information contained herein does not constitute an offer of
securities for sale in the United States, Australia, Canada or Japan. Securities may not be offered or sold in the United States unless they are registered or are exempt
from registration. No money, securities or other consideration is being solicited and, if sent in response to the information contained herein, will not be accepted.
Copies of this document are not being, and should not be, distributed or sent into the United States. This document does not constitute an offer of securities to the
public in the United Kingdom or in any other jurisdiction. The distribution of this document in other jurisdictions may also be restricted by law and persons into whose
possession this document comes should inform themselves about and observe any such restrictions.

• This communication may contain forward-looking information and statements on Dominion, including financial projections and estimates and their underlying
assumptions, statements regarding plans, objectives and expectations with respect to future operations, capital expenditures, synergies, products and services, and
statements regarding future performance. Although Dominion believes that the expectations included in those forward-looking statements are reasonable, investors
and shareholders are cautioned that forward-looking statements are subject to various risks and uncertainties, many of which are difficult to predict and generally
beyond he control of Dominion, that could cause actual results and developments to differ materially from those expressed in, or implied or projected by, the forward-
looking statements,

• Forward-looking statements are not guarantees of future performance. You are cautioned not to place undue reliance on the forward-looking statements, which speak
only as of the date they were made. Except as required by applicable law, Dominion foes not undertake any obligation to publicly update or revise any forward-looking
statements, whether as a result of new information, future events or otherwise.

• The information and opinions contained in this document are provided as at the date of the document and are subject to verification, completion and change without
notice. Neither Dominion nor any of its parent or subsidiary undertakings, or the subsidiary undertakings of any such parent undertakings, or any of such person's
respective directors, officers, employees, agents, affiliates or advisers, undertakes any obligation to amend, correct or update this document or to provide the recipient
with access to any additional information that may arise in connection with it.

DISCLAIMER
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(m€)
9M

2017
%

9M
2018

Turnover 524.8 +49% 782.9

Adjusted Turnover(1) 502.6 +15% 579.7

EBITDA (2) 37.3 +26% 46.9

% EBITDA on turnover 7.4% 8.1%

EBITA(2) 27.3 +21% 33.1

% EBITA on turnover 5.4% 5.7%

EBIT (2) 24.0 +22% 29.3

% EBIT on turnover 4.8% 5.1%

Net Income from continuing operations 15.4 +38% 21.3

% Net income on Turnover 3.1% 3.7%

Net Income (3) 15.4 +6% 16.3

2018 9M results

9 M  2 0 1 8  R E S U L T S

(*)   The Consolidation Perimeter adds 9 months results from the Phone House activities, compared to 9M 2017 which added just 1 month of Phone House activities

(1) Adjusted Turnover: Consolidated Turnover eliminating device sales

(2) EBITDA: Net Operating Result + Amortization; EBITA: Net Operating Result + PPA Amortization;  EBIT: Net Operating Result

(3) It includes income from discontinued operations
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2018 9M results

9 M  2 0 1 8  R E S U L T S

≈26% and ≈21% increase in 

EBITDA and EBITA respectively, 

supported by the operating leverage 

and picking up the different 

amortization profile that Phone 

House incorporates.

Adjusted turnover growth of ≈18%, 

with an additional negative FOREX 

effect of ≈3%.

Considering comparable consolidation 

perimeters, the organic growth of 

revenues is ≈8%, above the strategic 

guidance of 7%.

Improved Net Income from continuing 

operations ≈38%, after integrating the 

new companies, and due to the 

improvement of EBIT and Balance Sheet 

expenses.

Improved Net Income

≈6%, considering the provision for the 

interruption of the T&T Services activity 

in Brazil.
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Sales Distribution by Segment

9 M  2 0 1 8  R E S U L T S

Contribution Margin (*): 

9,0%

503 M€

580 M€

9 M  2 0 1 89 M  2 0 1 7

61%

39%

64%

36%

Services

(64%)

Contribution Margin (*): 

16,1%

Solutions

(36%)

9M 2017 9M 2018

Turnover 305.6 369.6

% 60.8% 63.8%

Contribution Margin 26.4 33.4

% 8.6% 9.0%

9M 2017 9M 2018

197.0 210.1 Turnover

39.2% 36.2% %

30.5 33.9 Contribution Margin

15.5% 16.1% %

9M 2017 9M 2018

502.6 579.7

56.9 67.3

11.3% 11.6%

T O T A LS E R V I C E S S O L U T I O N S

(*) Contribution Margin: EBITDA before structure and central administration costs

Services Solutions
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T&T 
54%Industry 

40%

Renewables 
Energies

6%

T&T Industry Renewables Energies

9 M  2 0 1 8  R E S U L T S

Sales Distribution by Geography 
and Activity Field

Sales Distribution by Geography Sales Distribution by Activity Field

Services

44%

Solutions
16%

Services
15%

Solutions
14%

Services

5%

Solutions

6%

Europe & 
Africa
60%

Asia & 
Oceania

11%

America
29%
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(m€)
3Q

2017
%

3Q
2018

Turnover 201.8 +39% 281.0

Adjusted Turnover(1) 179.6 +12% 202.0

EBITDA (2) 13.7 +28% 17.6

% EBITDA on turnover 7.7% 8.7%

EBITA(2) 10.1 +26% 12.7

% EBITA on turnover 5.6% 6.3%

EBIT (2) 9.0 +27% 11.4

% EBIT on turnover 5.0% 5.7%

Net Income from continuing operations 5.4 +61% 8.7

% Net income on Turnover 3.0% 4.3%

Net Income (3) 5.4 -31% 3.7

3T 2018 Results

9 M  2 0 1 8  R E S U L T S

(*)   The Consolidation Perimeter adds 3 months results from the Phone House activities, compared to 3Q 2017 which added just 1 month of Phone House activities

(1) Adjusted Turnover: Consolidated Turnover eliminating device sales

(2) EBITDA: Net Operating Result + Amortization; EBITA: Net Operating Result + PPA Amortization;  EBIT: Net Operating Result

(3) It includes income from discontinued operations
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Based On Our Results, We Maintain Our Medium Term Strategy & Guidance

1) Based on Adjusted Turnover: Annual Accounts Turnover without revenues from sold devices

2) RONA: EBITA / (Total non-current assests – Deferred taxes – Associates + NWC – Goodwill not associated to cash flow + PPAs amortization current year); (excluding acquisitions)

3) Free Operating Cash Flow = EBITDA – CAPEX – NWC Variation – Net Financial Income – Tax payment; (excluding acquisitions)

Note: The achievement of the objectives implies the success of the "Company Strategy". The company cannot guarantee the achievement of the objectives described in this section.

CASH 
CONVERSION (3) 

> 60% EBITDA

REVENUES
€525m

DFN / 
EBITDA 
0.6x 

EBITA 
5.8%

RONA(2)

20.2%

CASH 
CONVERSION (3)

64% 

REVENUES(1)

€745m

DFN /  
EBITDA 
<0x

EBITA 
5.8%

RONA (2)

≈24%

CASH 
CONVERSIO(3)

>60% EBITDA

REVENUES(1)

≈€1.000m

DFN /  
EBITDA 
< 2x

EBITA
≈ 8%

RONA (2)

> 20%

2015

2017

MEDIUM TERM 
GUIDANCE

STRATEGY

Drivers of growth

• Cross – selling

• Transversality. New verticals 
and countries.

• Sector trends

• M&A / Inorganic Growth

Drivers of profitability

• Operational efficiency

• Services with greater added 
value

• Operating leverage

• Higher added value mix 
(Services/Solutions)
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